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What’s love got to do with it?
Just about everything, according to Kenny
Kahn, the ebullient owner of Alexander Valley’s star
winery named Blue Rock Vineyard.
“I truly love what I am doing,” Kahn explained
recently. “Since I consider myself first as a consumer,
the winery offers me a chance to make things better.
The only person I have to fight with is me, and I offer
myself no compromise. I intend to make the finest
wines possible with what Mother Nature has provided
me. Fortunately, she has been very gracious as to the
quality of earth and surroundings at Blue Rock.”
For the record, Blue Rock Estate Vineyard
is a property with
an admirable past.
It is comprised of
approximately 100
acres, of which
forty-six are under
vine. A fully restored
historic stone built
house and extensive gardens date back to the 1880’s and
provide a unique insight into a classical Tuscan-style
villa and grounds.
Kenny Kahn’s long term affection for wines
began in the 1970’s in his hometown of Memphis.
Kahn was then a recent graduate of Rhodes College
who followed his father into one of the nation’s first
discount brokerage businesses. A close friend, Milton
Picard, had amassed a huge Bordeaux cellar and began
offering Kahn an opportunity to taste some of the
world’s rarest and greatest wines.
“I was hooked from the beginning,” confessed
Kahn, now 61. “My wife and I started taking cooking
classes and the wines were the highlight of all our
activities. Milton was looking for someone to educate
about really fine wines and I happened to be the lucky
person he chose.”
After selling his family’s first business, Kenny
and wife Cheryl (now a medical doctor) decided to
move west and the rest of the Blue Rock Estate story
is history.
The Kahns looked around both Napa and
Sonoma and finally settled on the site in Alexander
Valley. The property was located adjacent to vineyards
owned by iconic Silver Oak Vineyards and seemed
perfect for growing Cabernet Sauvignon, Kenny Kahn’s
favorite varietal.
“I had literally started in the wine business
drinking great Bordeaux,” Kahn continued, but there
were eleven different varietals under vine when we
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bought the property. I knew we needed to replant if we
were ever going to make truly great Cabernet.”
The winery’s name, Blue Rock Estate, comes
from the vineyard’s soils, which are studded with blue
pebbles, rocks, and boulders of serpentine. The
serpentine rock defines the unique flavor profile of the
vineyard, as serpentine naturally reduces the yields to
very low levels. Today, the very best vineyards are
planted on devigorating rootstocks in order to improve
the flavor and density, something that occurs naturally
at Blue Rock.
The entire vineyard was replanted in a number
of Cabernet clones and a small planting of Syrah
was also added to
suit Kahn’s taste. A
decision was made
to limit tonnage in
favor of quality, and
the vineyard became
an instant success.
For the next seventeen
years, most of the fruit was sold to a neighboring winery
that always used the grapes for a vineyard-designated
wine.
Jump ahead to 1999, and Kenny Kahn brought
a homemade wine to a local gathering. The resulting
fanfare caused Kahn to consider making a Blue Rock
Vineyard Cabernet Sauvignon for consumers to enjoy.
In 2001, he hired Nick Goldsmith (Simi
Winery) as a consulting winemaker and released the
first 550 cases of wine in 2001 to nearly instant critical
acclaim. Since that time, the winery has grown slowly
and will produce around 6,000 cases this year, a level
that Kenny Kahn feels suits his company well.
“We presently have seven different Cabernet
clones in our vineyards. We feel that to get better at
what we do we must build our competition from
within our vineyard to be a true estate vineyard. We are
fortunate that Blue Rock Estate is an area where
Cabernet really shines and that was our main purpose
in the beginning. We are intent on producing world
class wines and our two most recent vintages (2009 and
2010) are something else to behold. The wines from
these vintages should be show stoppers.”
It is seldom that one finds a man truly
ensconced in his own element as Kenny Kahn most
certainly is. Blue Rock Vineyard is a complete success
and is still in its embryonic stages according to its owner.
Blue Rock Vineyard certainly deserves its many
plaudits as does its hard-working owners, Cheryl and
Kenny Kahn.

The road to great wine begins at your door.

add a plus! bottle

to your next wine delivery!

Plus! wines are all highly-rated, very small production wines with
availability too limited for all regular club members to receive.
Only Plus! Program participants receive these rare gems!
The Plus! Program automatically adds on a special wine to
each regular scheduled wine delivery, or as often as you like!

Don’t miss out on another shipment!

Join the Plus! Program today!
$35-$45 each delivery

This month’s Platinum Series featured Plus! wine:
Wind Gap 2007 ‘Griffins Lair’ Syrah

94 Points - Robert Parker

Learn more at: www.GoldMedalWineClub.com/plus or Call 1-800-266-8888

Dear Platinum Series Members,
I am excited to have you try our 2007 Blue Rock Estate
Cabernet Sauvignon. I became a winemaker out of a love for
wine. My first experience with a great wine was a gift from an
old friend back in Memphis circa 1980. It was a bottle of 1978
BV George DeLatour Napa Cabernet and I can remember to this
day that it was full of interesting flavors and complementary to
the food. I have modeled our winemaking philosophy on the great
wines of California and France: that is, we make only small
quantities of luxurious red wines exclusively from our 100 acre
Alexander Valley Estate. We are committed to the Estate model
because interesting wines come from small places and possess a
signature as well as a true sense of place.
We wish that you could visit and taste with us and you are
welcome due to our friendship with the Gold Medal Wine Club.
In the meantime, we have enclosed our DVD that will take you on
a virtual visit. I would love to hear your feedback as this is what we
live for. You can reach me by email at Kenny@bluerockvineyard.
com or by telephone 415-435-1946.
Once again, thank you for your purchase of our Cabernet
and we hope that you will enjoy it with great food and friends.

Kenny Kahn
Owner/Winegrower
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957 Cases Produced

This much heralded wine is Blue
Rock Vineyard’s flagship offering with
balance, complexity, and dark fruit flavors
from the winery’s estate grown Alexander
Valley grapes. Selected from vineyards up to
600 feet above Sonoma’s Alexander Valley
floor, the Bordeaux varietals produced for
this wine develop clarity, finesse, and a
special elegance when blended together.
Blue Rock’s 2007 Cabernet Sauvignon, as
typical of its preceding vintages, consists
primarily of Cabernet Sauvignon with
smaller amounts of Cabernet Franc,
Malbec, Merlot, and Petit Verdot for
added dimension and complexity.
Wine Enthusiast magazine awards the
2007 Blue Rock Vineyard Cabernet
Sauvignon 92 Points and names it an
Editor’s Choice: “A beautiful Cabernet,
dry, soft and balanced, that will silence
objections that California Cab is too strong
to drink with food. This wine is fine in
tannins, and the blackberries and cherries
have a lovely note of herbs. Feels elegant
and luxurious.” Aged in French oak. Enjoy
now until 2015.
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Blue Rock Vineyard’s 2007 Estate
Cabernet Sauvignon is a beautifully crafted,
luxurious red wine that deftly defines Blue
Rock’s premium hillside estate in Alexander
Valley. With expressive fruit and refined
elegance, it is easy to see why this wine has
become Blue Rock’s flagship offering.
Enjoy!
The Blue Rock Vineyard 2007
Cabernet Sauvignon retails winery-direct for
$45.00 per bottle. As a Platinum Series member
your very special pricing is as follows:

2-Bottle Members.  .  .  .  .  .  .  .  .  .  .  . $36.00 /bottle*
4-Bottle Members &
Multi-Series Members. .  .  .  .  .  .  . $33.50 /bottle*
*2 bottle min. order [Plus shipping]
Call:
1-800-266-8888
Fax:
1-800-266-8889
E-mail: orders@goldmedalwine.com
Website: www.GoldMedalWineClub.com
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